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General Disclaimer

This  presentation has  been  prepared  for  informational  purposes  only.  By  accepting delivery  of  this  presentation and/or  attending the  meeting  where  this  presentation is  made,  you  agree:  
(1)  to  keep  strictly  confidential the  contents of  this presentation and such  other  information and  not  to disclose  such  document,  the  contents thereof  or  any  such  information to  any  third  
party;  (2)  not  to  copy all or  any  portion of  this  presentation, or  any  such  other  information; and (3)  to  return  this  presentation and  all such  other  documents  and  information to  Clip 
Money Inc. (the “Company” or “Clip Money”) upon its  request. These  materials are  not,  and  in  no  circumstances are  they  to  be  construed as,  a  prospectus, an  offering  memorandum,  an  
advertisement,  or  a  public offering  of  securities.  In  addition,  these  materials  do  not  form  part  of  any offer  or  invitation to  sell or issue,  or  any  solicitation of  any  offer  to purchase or  
subscribe for,  or  any  offer  to  underwrite  or  otherwise  acquire any  securities  of  the  Company or  any  other  securities,  nor  shall  they  or  any  part  of  them  nor  the  fact  of  their  
distribution or  communication form  the  basis  of,  or  be  relied  on  in  connection with,  any  contract, commitment or investment  decision in  relation  thereto,  nor  does  it  constitute  a  
recommendation regarding the  securities  of  the Company.  No  securities  regulatory  authority or  similar  authority has  reviewed  or  in  any  way  passed  upon  the  document or  the  merits  of  
these  securities  and  any representation  to  the  contrary is  an  offence. No reliance  may  be  placed for  any  purposes whatsoever on  the  information contained in  these  materials  or  on  their 
completeness.  No  representation or  warranty, express  or  implied,  is  given  by  or  on  behalf  of  the  Company, any  agent  of  the  Company or  any  of  such  persons’  directors, officers  or  
employees  or  any  other  person  as  to  the  accuracy or  completeness  of  the  information contained in  these  materials  and no  liability whatsoever  is  accepted by  the  Company, any  agent  of  
the  Company or any  of  such persons,  directors,  officers or  employees nor  any  other  person for  any  loss  howsoever  arising,  directly  or  indirectly,  from  any  use of  such  information or  
otherwise  arising  in  connection therewith. If  any  recipient  of  these  materials  wishes  to  make  an  investment  in  the  Company (each such  recipient, a  “prospective investor”), such  
prospective investor  must  rely  on  their  own  examination of  the  Company, including the  merits  and risks  involved.  Prospective  investors  should  not  construe anything in  this  presentation as  
investment,  legal or  tax  advice.  Each prospective  investor  should consult  its  own  investment, legal,  tax  and  other  advisers  regarding  the  financial,  legal,  tax  and  other  aspects of  any  
investment  in  the  Company.

Cautionary Statement
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Forward Looking Statements

This  presentation may  contain forward-looking information within  the  meaning  of  applicable securities  laws,  which  reflects  the  Company’s  current  expectations  regarding  future  events,  
including statements  related to the Company’s expectations of future results, performance, prospects, the markets in which the Company operates, or about any future intention with regard to the 
Company’s business and acquisition strategy.  In  some  cases,  but  not  necessarily in  all cases,  forward-looking  statements  can  be identified  by the  use  of  forward-looking terminology such  
as  “plans”,  “targets”,  “expects”  or  “does  not  expect”,  “is  expected”,  “an  opportunity exists”,  “is positioned”,  “estimates”,  “intends”,  “assumes”,  “anticipates”  or  “does  not  anticipate”  or  
“believes”,  or  variations of  such  words  and phrases  or  state  that  certain  actions,  events  or  results  “may”,  “could”, “would”,  “might”,  “will”  or  “will be  taken”,  “occur” or “be  achieved”.  In  
addition,  any  statements  that  refer  to  expectations, projections  or  other  characterizations  of  future events  or  circumstances contain forward-looking  statements.  Forward-looking statements  
are  not  historical facts,  nor  guarantees  or  assurances  of  future  performance but  instead  represent  management’s  current  beliefs,  expectations, estimates  and  projections  regarding  future  
events and  operating performance. Forward-looking information is  based  on  a  number  of  assumptions, opinions, and estimates  including, but  not  limited  to:  (i)  Clip Money’s results  of  
operations will  continue  as  expected,  (ii)  the  Company will continue  to  effectively execute  against  its  key  strategic  growth  priorities,  (iii)  the  Company will continue to  retain  and  grow  its  
existing  customer  base  and market  share, (iv)  the  Company will be  able  to  take  advantage  of  future  prospects and opportunities,  and  realize  on  synergies, including with respect of 
acquisitions,  (v)  there  will be  no  changes  in  legislative  or  regulatory  matters  that  negatively  impact  the Company’s  business, (vi)  current  tax  laws  will remain  in  effect  and  will not  be  
materially  changed,  (vii)  economic conditions will  remain relatively stable  throughout  the  period,  and (viii)  the  industries  Clip Money operates  in  will continue  to  grow  consistent with  past  
experience. While these opinions, estimates and assumptions are considered by Clip Money to be appropriate and reasonable in the circumstances as of the date of this presentation and given the 
time period for such projections and targets, they are subject to known and unknown risks, uncertainties, assumptions and other factors that may cause the actual results, levels of activity, 
performance, or achievements to be materially different from those expressed or implied by such forward-looking information. Such  risks  and uncertainties include,  but  are  not  limited  to: that the 
Company will be unable to effectively execute against its key strategic growth priorities, including in respect of acquisitions; the Company will be unable to continue to retain and grow its existing 
customer base and market share; risks related to the Company’s business and financial position; that Clip Money may not be able to accurately predict its rate of growth and profitability; risks related 
to economic and political uncertainty; income tax related risks;  as well  as the  factors discussed  the  heading “Business Risks  and  Uncertainties” in  the  Company’s most  recent  Management’s  
Discussion and  Analysis,  which are  available on  the  Company’s profile on  SEDAR  at www.sedar.com. Many of these risks are beyond the Company’s control. If any of these risks or uncertainties 
materialize, or if the opinions, estimates or assumptions underlying the forward-looking information prove incorrect, actual results or future events might vary materially from those anticipated in the 
forward-looking information. Although the Company has attempted to identify important risk factors that could cause actual results to differ materially from those contained in forward-looking 
information, there may be other risk factors not presently known to the Company or that the Company presently believes are not material that could also cause actual results or future events to differ 
materially from those expressed in such forward-looking information. Although the  Company bases  these  forward-looking statements  on  assumptions that  it  believes  are  reasonable when  
made, the  Company cautions investors  that  forward-looking statements  are  not  guarantees  of  future  performance and  that  its actual results  of  operations, financial condition and liquidity and  
the  development  of  the  industry in  which  it  operates  may  differ  materially from those  made  in  or  suggested  by  the  forward-looking statements  contained in  this  presentation. In  addition, 
even  if the  Company’s  results  of  operations, financial condition and  liquidity and the  development of  the  industry  in  which  it  operates  are  consistent with  the forward-looking statements  
contained in  this  presentation, those  results  or  developments  may  not  be  indicative of  results  or  developments  in  subsequent  periods. No forward-looking statement is a guarantee of future 
results. Given these risks and uncertainties, investors are cautioned not to place undue reliance on these forward-looking statements.  Any forward-looking statement  that  are  made  in  this 
presentation speaks only  as  of  the  date  of  such statement,  and  the  Company undertakes no  obligation to  update any  forward-looking statements  or  to publicly  announce the  results  of  any  
revisions  to  any  of  those  statements  to  reflect  future  events  or  developments,  except  as required  by  applicable  securities  laws.  Comparisons of  results  for  current  and  any  prior  periods  
are  not  intended  to  express  any future trends  or  indications of  future performance, unless  specifically expressed  as  such,  and  should only  be  viewed  as  historical data.  All of the 
forward-looking information contained in this presentation is expressly qualified by the foregoing cautionary statements.
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● The only multi-bank cash deposit network in North America focused on 
businesses

● Existing, well-known national retail client base including Lids, Pacsun, Hot 
Topic, etc.

● $8B US annual cash management market is ripe for disruption

● NCR Atleos - Global financial service leader establishes transformative 
partnership and investment in Clip 

● Partnered with industry leaders across Financial Services (NCR), Logistics 
(Brinks) and Retail and Property Management (Simon, Brookfield, Tanger)

4Clip Money Inc. - External

1. Clip Estimates
2. NCR Atleos Investor presentation september 5, 2023

Clip  Investment Highlights



Businesses face the following cash management issues:
● Expensive:  armored contracts or bank fees
● Inconvenient:  frequent bank trips
● Inaccessible:  reduced branches and hours 
● Unpredictable: inconsistent armored services 
● Paper Based:  error-prone, limited tracking options

All are solved by Clip’s mission:
● Unparalleled convenience with the largest deposit network in North America.
● Simplified cash management with no contracts or monthly fee.
● Reduced the cost of managing cash through Clip software, deposit APIs and a 

deposit network of shared Smart Safes and ATMs to any verified bank account.
● Delivering an amazing experience through continuous innovation and a 

digital-first product and platform.  

5Clip Money Inc. - External

The Business Cash Problem



6Clip Money Inc. - External

● Cash is the third-most-used payment method in the U.S., holding stable at seven 
payments per month

● Cash in-person payments for purchases less than $25 has increased three years in a 
row (5.2 per month or 34%)
○ In-person payments represent 78% of all purchases (vs. 22% remote / online)

● Cash continues to be a popular payment method for lower income households and 
consumers over 55 years of age

● Cash in circulation has risen +6.9% annually since 2016
○ Cash held increased to $74 (vs $60 pre pandemic)

● P2P cash payments increased for first time in recent history (42% in 2023 vs. 37% in 
2022) 

Source: US Federal Reserve “2024 Findings from the Diary of Consumer Payment Choice,” published May 2024

The State of Cash



● Save time:  Self-service smart safes and ATMs available 
anytime for business deposits. 

● Save money:  Pay per deposit. No recurring monthly fees.
● No commitment:  No long-term contracts.
● Improve cash flow:  Next business day credit.
● Full Transparency:  Real time deposit notifications and 

reconciliation reporting.
● End to End:  Turnkey payment processing, compliance, 

customer support & dispute management without the need for 
bank integration

The Clip network delivers meaningful value to businesses
up to $600 in costs saved per store/month1

up to 20 resource hours gained per store/month1

Customer Benefits:
Shared access smart safes

Shared access ATM Network

Coin & small bills by mail

1. Based on Customer feedback and Clip estimates 7Clip Money Inc. - External

Clip delivers value and scale  to customers

ClipDrop

ClipATM

ClipChange
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Current Cash 
Management Market

● The current cash management available market in the US is estimated to be $8B annually (currently serviced at 
bank branches and armored/CIT) and is ripe for disruption.

● Unlocking 10% of the market, with a superior product and compelling value proposition, creates a market 
opportunity of $800M/yr.

2. Brinks Investor Day 2022

Clip’s  available market and opportunity

$8B 
market 

~$7B
Bank Branch1

~$1B
Armored CIT2

Clip vs Bank Branch
25% to 50% cost savings

$2.5k to $5k annual savings
Up to 20 employee/manager hours 

gained each week

Clip vs Armored / Smart Safe
30% to 60% cost savings

$3k to $6k annual savings
No long term contracts or hardware 

purchases

Clip’s Commercial 
Value Proposition

1. FDIC Bank Branch Data 2023 & Clip Financial Institution interviews

Clip’s Market 
Opportunity

Market Share

1%………………….…. $80M
2%…………………… $160M
3%……..…………… $240M
4%………..………… $320M
5%……..…………… $400M

Percent Dollars ($M)



Cash Out • Deposits Cash In • Change

$80 to $140 / month 1

avg revenue / store

1. Average Revenue per Store, based on 3 months ending June 2023 & projected revenue for change orders
-See Forward-Looking Information disclaimer

$120from=+

$40 to $120 / month 1
avg revenue / store

$260

Average Revenue

to

Per store / month

9Clip Money Inc. - External

Clip generates recurring fee revenue on a per transaction or monthly subscription basis
How Clip makes money

ClipDrop

ClipATM

ClipChange



“Clip enables our stores and head office team to streamline cash operations with visibility and 
accountability throughout the entire deposit process in real-time, while significantly reducing 
direct and indirect costs .”

 - Brogan Butz, Cash Management Manager at Lids

Depositing Daily 
Over 340 stores of 1,200 total, and growing
Clip is saving Lids an hour / day per store

10Clip Money Inc. - External



11Clip Money Inc. - External

Customers using Clip



Network Growth

340 Mall
Locations

Clip ATMClip Drop

The Clip Network grew over 7x from 2023 to 2024 with the 
addition of the ATM network, partnering with NCR Atleos, 
further strengthening our reach and EXTENDING the 
national footprint to previously unserved geographies:

● ATM integrations add more than 2,600 locations by the 
end of 2024 with another 1,000 planned locations, without 
any upfront or minimum ongoing costs.

● ATMs extends Clip business deposits into CVS, 
Walgreens, Target, and other national retailers.

2,600
Locations

70 
Markets

12Clip Money Inc. - External

Clip Network



U.S. Market:
Network of Clip Drop and ATMs: ~3,000 locations

Atlanta Market:
Network of Clip Drop and ATMs: 151 locations

Source:  https://www.bankbranchlocator.com/

Atlanta Deposit Networks:
Clip
Wells Fargo
Truist
Bank of America
Chase
Regions

151
146
135
106
94
79

13Clip Money Inc. - External

Clip enables nationwide coverage 



44%
Management Board

29%
Retail / 

Institutional / 
Other Strategics

27%
NCR 

(Equity Position)

Stock Symbol “CLIP”

Exchange TSX - Venture

Shares Outstanding (Basic) 105.2M 

Options 6.3M

Warrants 12.5M

Convertible Notes 36.7M

Shares Outstanding 
(Fully Diluted)

160.7M

TSX-V (Canada): CLIP
OTCQB (U.S.):  CLPMF  

Clip’s Cap Table is heavily weighted towards management / board and NCR
Percentages above as of May 2024

14Clip Money Inc. - External

Equity Metrics & Ownership Structure


